Earning Collections Merit Badge

A Many people collect different items, usually
because they like them, but also because It coulc
be a financial investment.

A This educational display will help you understanc
the steps involved In earning your merit badge.

A Take time to visit each banner to explore the
requirements and see examples using different
types of collections, from Scouting memorabilia
to cars!

A Pick up a Collections MB Workbook to take with
you SO you can begin working toward your
badge. (If workbooks are gone, please take
notes to refer to at your leisure.)

A We hope you enjoy building and displaying your
own Collectlon for many years to come' -

LENCANA PERSE UTUAN GAKAMA
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1. Prepare a short written report or outline for your counselor, giving a detailed description of your
collection *, including a short history. Be sure to include why you chose that particular type of collecting
and what you enjoy and have learned from your collection.

* Stamp and Coin Collections are excluded from eligibility for this merit badge.
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2. Explain the growth and development of your collection.

A
A
A

3. Demonstrate your knowledge of preserving and displaying your collection.
a. Explain the precautions you need to take to preserve your collection, including

A 1. Handling
A

A 2. Cleaning
A

A 3. Storage
A

b. Explain how best to display your collection, keeping in mind preserving as discussed above.

A
A

c. Explain to your counselor the events available for a hobbyist of this collection, including: shows,
conventions, contests, seminars, and museum programs or exhibits.

Shows,

Conventions,

Contests,

Seminars

Andmuseum programs or exhibits.
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4. Demonstrate your knowledge of collecting and investing. Discuss with your counselor:
a. How investing and speculation would apply to your collection.

A
A

b. What you would look for in purchasing other collections similar to yours

A
A

c. What you would expect in return value if you decided to sell all or part of the collection

A
A

5. Do the following:

a. Discuss with your counselor at least 10 terms commonly used in your collection and be prepared to
discuss the definition of each. TerDefinition

To
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b. Show your counselor any two groups from your collection.

A Groupl: Group 2:
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Explain how you organized your collection and why you chose that method. (Note: If your collection Is too
large to transport and your counselor is unable to view your collection directly, photographs should be
avallable to share.)

c. Explain how your collection is valued by other collectors, and display to your counselor any price guides
that may be available.

Explain how your collection is graded for value, physical defects, size and age.
Value:
Physical defects:
Size:

d.
A
A
A
A Age:
A
A
A
A
e.

Show the various classifications or ratings used in your collection.

List the national, state, or local association(s) responsive to your collection.

f. Show the location of and explain to your counselor the identification number (if applicable), Besied,
name (if any), and any other special identification marks.

A Identification number (if applicable): Series:
A Brand name (if any) and any other special identification marks:

6. Discuss with your counselor the plans you have to continue with the collection in the future.

/. Discuss with your counselor why and how collecting has changed and how this applies to your collectio

A

8. FInd out about career opportunities in collecting.

Pick one and find out the education, training, and experience required for this profession.

Career:

Education:
Training:
Experience:

o To Po To o

Discusghis with your counselor, and explain why this profession might interest you.
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Definitions Used In Collecting

Collecting:Seeking, locating, acquiring, organizing,
cataloging, displaying, storing, and maintainegns
of Interest to an individual.

Collector:A Generalistollects everything within an
Interest area. Someone whok®cusedhas selected
a subtopic within the interest area.

Collectible Items that are less than 100 years old;
most are commercially made. Toys, patches, hats,
and vehicles are samples of collectibles.

Antigue: ltems that are greater than 100 years old,
they are hanemade and usually fewer in number.

Some Individuals also colledatural Objectssuch as
butterflies, bird eggs, Insects, rocks, and seashells,
usually for their uniqueness and beauty.
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Outline of a Collection

Gl Joe Action Figure: Vintage Joe
Circa 19641976 '

Description If I am aGeneralist | & A Eetig
L O2ff SO0 &Foaséda ¢ 4/ s
collector, Icollectd DIbe Action [/ <&

CA JdzNB a Pé

History; a D L Wﬂnﬁc&jucmlma&%él and msplred the term
a! OU A 2 yio n@keT daNid&¥ o market tboys From its
Introduction until its retirement In 1976 the figure Is termed
a+ A yWz2 ISB€ LU &I NBBAM&JFME R dzO
Americanl S NBweEethe yearss! Joe has coma many size
varietiesT NP Y MHE R2 4y HI®p &iK S KAAYD
USNNYSR ®eldEaizy

Why: | grew up in the period of thé0sand 70s anchave
OK2aSy 02 02ffSOU0U UKS axAvyial

Enjoyment: | enjoy thetime | spend looking for these figures at
swap meets and garagales, alongvith the manyshows and
conventions thabccur acrosghe country. | also have a chance
to seefriendswho | have come to know over the years.

Learned: | spend a good deal of time researching, organizing,
cataloging and maintaining this collection. | have become a v
soclal and outgoing individual. | like to hear the stories from
others as to how and where they acquirgeeir collections.
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